V%, BENDER

Technical Sales & Product Manager - E-Mobility

Location : Bangalore, India

Reporting To : Program Manager - CoC E-Mobility (India)

Key Responsibilities:

1. Market & Technology Strategy:

o Conduct deep market research to identify emerging E-Mobility trends,
including solid-state batteries, high-power DC fast charging (800V+),
wireless charging, bidirectional charging (V2G/V2X), energy storage
integration, and Al-based EV diagnostics.

« Understand the eMobility infrastructure value chain from end user to the
charging operator and mobility service provider. Understand the technical
solutions for each part of the value chain.

« Understand the commercial business cases of the eMobility sector

o Assess the competitive landscape to determine where Bender can
differentiate and expand its footprint in the APAC market.

« Collaborate with EV OEMs, Tier 1 suppliers, and charging infrastructure
providers to understand upcoming technical challenges and safety
requirements.

« Define the product positioning and value proposition for Bender’s solutions
in E-Mobility.

2. Product Development & Localization:

« Understand the relevant international and national standards in the field of
E-Mobility.

« Define technical requirements for new products in alignment with industry
trends and local regulatory standards (IEC, GB, UL, ISO 15118, and BIS).

» Drivelocal product approvals, testing, and certification processes to ensure
compliance with APAC regulations.

« Work with the R&D and engineering teams to customize existing solutions
or develop new products tailored for APAC customers.
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3. Technical Sales & Customer Engagement:

o Act as the key technical expert supporting the sales team in customer
discussions, business development, and commercial negotiations.

e« Develop and deliver technical presentations, proof-of-concept
demonstrations, and product training sessions for customers, partners, and
internal sales teams.

« Engage in technical discussions with fleet operators, EV manufacturers,
charging network providers, and industrial customers to showcase how
Bender’s technology ensures safety, reliability, and efficiency.

« Develop sales collateral, whitepapers, and go-to-market materials that
simplify complex technical solutions for different stakeholders.

4. Product & Technology Roadmap Contribution:

e Translate APAC market needs into product development roadmaps by
working closely with the HQ Product Management Team (Andreas Weber).

« Define technical requirements for new products in alignment with industry
trends and local regulatory standards (IEC, GB, UL, ISO 15118, and BIS).

« Bridge the gap between sales, R&D, and product management, ensuring
that customer feedback directly influences Bender’s product development
strategy.

« Support the development of next-generation insulation monitoring, fault
detection, and safety solutions tailored for electric vehicles and EV charging
infrastructure.

« Track local and global regulatory changes to anticipate how they impact
Bender’s product offerings and certification strategies.

o Define pricing strategies based on market positioning, competitor
pbenchmarking, and value-based selling approaches.

5. Cross-functional Leadership & Internal Collaboration:

« Collaborate with the HQ Product Management Team (Andreas Weber for
BU-E Charging) to synchronize on technology roadmaps, product launches,
and business objectives.

« Work closely with the TAM (Technical Account Management) team to
ensure seamless technical support for customers.

« Align with marketing teams to develop effective promotional strategies and
branding for E-Mobility solutions.
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Qualifications & Skills:
« Education: Bachelor’s or Master’s degree in Electrical Engineering, Power
Electronics, Embedded Systems, or arelated field.

Experience:
e O+ yearsintechnical sales, product management, or business development
within the E-Mobility sector.
e Experience working with EV OEMs, Tier 1 suppliers, charging infrastructure
providers, and energy utilities.

Technical Expertise:
e Deep understanding of EV charging technologies (AC, DC fast charging,
megawatt charging, V2G, wireless charging, etc.).
e Expertise in power electronics, battery safety, insulation monitoring, and
fault detection systems.
e Familiarity with local and global EV safety standards (IEC 61851, UL 2231, ISO
15118, GB/T standards, etc.).

Soft Skills:

e Strongbusinessacumen with the ability to translate technical solutions into
commercial opportunities.

e Excellent communication and negotiation skills for handling complex
technical sales cycles.

e Understand cultural differences between Asia and Europe

e Ability towork cross-functionally with sales, R&D, product management, and
marketing teams.

How to Apply:
Interested candidates are invited to submit their CV and a brief cover letter to:
info@bender-in.com
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